


“SAFE HARBOR”

2

Forward-Looking Statements + Disclaimer This presentation contains forward-looking 

statements within the meaning of the Private Securities Litigation Reform Act of 1995, including statements 

with respect to our strategies, future growth prospects and opportunities; expectations regarding our, our 

affiliates’ and our joint ventures’ financial performance, including revenue, Rebased Revenue, Adjusted 

EBITDA, Adjusted EBITDA Less P&E Additions, Adjusted EBITDAal, Adjusted Free Cash Flow and 

Distributable Cash Flow, as well as the 2024 financial guidance provided by us and our operating 

companies and joint ventures, including the foreign exchange rates used to calculate such guidance; our 

value creation initiatives, including our intention to spin off our Swiss operating company to our 

shareholders, including the structure, timing, dividend policy, the number of shares to be outstanding at the 

time of the spin-off, the amount of capital we are willing to commit to delivering that business, and 

expectations with respect to where it will be listed, the proposed combination of our Belgian and Dutch 

operating companies under a single strategic holding company, including its possible strategic growth 

plans and the progress it has made on network sharing in Belgium, the division of our U.K. operating 

company into a network company and a service company, as well as the pace of the build out of fiber in the 

U.K. and the proposed sale of our equity interest in All3Media, including the timing, cost and anticipated 

benefits to be received from each of such initiatives; our initiatives to strengthen our commercial trajectory, 

including through the use of digital and artificial intelligence produces and services; the intention of our 

Dutch operations to seek to attract certain types of customers; the number of homes connectable to fiber 

across our footprint in upcoming years; the products and services to be provided by us and our operating 

companies and joint ventures, including the anticipated timing of bringing such products and services to 

market; expectations of price increases for our products or services and the operational and financial 

benefits to be derived therefrom; expectations of which brands will drive future growth; expectations with 

respect to our and our joint ventures’ fiber and 5G upgrades and coverage, including the timing, cost and 

benefits to be derived therefrom; expectations with respect to the amount of distributions to be received 

from our joint ventures; our Ventures strategy, including the acquisition and disposal of our ventures 

interests and non-core assets; our share buyback program, including our intention to repurchase up to 10% 

of our outstanding shares during 2024; the strength of our, our affiliates' and our joint ventures’ respective 

balance sheets (including cash and liquidity positions); the amount and tenor of our third-party debt and 

anticipated borrowing capacity; and other information and statements that are not historical fact. These 

forward-looking statements involve certain risks and uncertainties that could cause actual results to differ 

materially from those expressed or implied by these statements. These risks and uncertainties include 

events that are outside of our control, such as the continued use by subscribers and potential subscribers 

of our, our affiliates’ and our joint ventures’ services and their willingness to upgrade to our more advanced 

offerings; our, our affiliates’ and our joint ventures’ ability to meet challenges from competition, to manage 

rapid technological change or to maintain or increase rates to subscribers or to pass through increased 

costs to subscribers; the potential continued impact of pandemics and epidemics on us, our businesses, 

and our customers; the effects of changes in laws or regulation; the effects of the U.K.'s exit from the E.U.; 

general economic factors; our, our affiliates’, and our joint ventures’ ability to obtain regulatory approval 

and satisfy regulatory conditions associated with acquisitions and dispositions; our, our affiliates’ and our 

joint ventures’ ability to successfully acquire and integrate new businesses and realize anticipated 

efficiencies from acquired businesses; the availability of attractive programming for our, our affiliates’ and 

our joint ventures’ video services and the costs associated with such programming; our, our affiliates’ and 

our joint ventures’ ability to achieve forecasted financial and operating targets; the outcome of any pending 

or threatened litigation; the ability of our operating companies, joint ventures and affiliates to access the 

cash of their respective subsidiaries; the impact of our operating companies’, joint ventures’ and affiliates’ 

future financial performance, or market conditions generally, on the availability, terms and deployment of 

capital; fluctuations in currency exchange and interest rates; the ability of suppliers, vendors and 

contractors to timely deliver quality products, equipment, software, services and access; our, our affiliates’ 

and our joint ventures’ ability to adequately forecast and plan future network requirements including the 

costs and benefits associated with network expansions; and other factors detailed from time to time in our 

filings with the Securities and Exchange Commission, including our most recently filed Form 10-K and 

Form 10-Q. These forward-looking statements speak only as of the date of this release. We expressly 

disclaim any obligation or undertaking to disseminate any updates or revisions to any forward-looking 

statement contained herein to reflect any change in our expectations with regard thereto or any change in 

events, conditions or circumstances on which any such statement is based.



ADDITIONAL DISCLAIMERS
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No Offer to Sell or Solicit
This communication is not an offer to sell or a solicitation of offers to purchase or subscribe for shares or a solicitation of any vote or approval. This document is not a prospectus within the meaning of the Swiss Financial Services Act and not a prospectus under any 
other applicable laws. Copies of this document may not be sent to, distributed in or sent from jurisdictions in which this is barred or prohibited by law. The information contained herein shall not constitute an offer to sell or the solicitation of an offer to buy, in any 
jurisdiction in which such offer or solicitation would be unlawful prior to registration, exemption from registration or qualification under the securities laws of any jurisdiction and there shall be no sale of securities in any such jurisdiction. 

This announcement is only addressed to and directed at specific addressees who: (A) if in member states of the European Economic Area (the EEA) are people who are “qualified investors” within the meaning of Article 2(e) of Regulation (EU) 2017/1129 (as 
amended) (the Prospectus Regulation) (Qualified Investors); and (B) if in the U.K., are “qualified investors” within the meaning of Article 2(e) of the UK version of the Prospectus Regulation as it forms part of domestic law in the U.K. by virtue of the European Union 
(Withdrawal) Act 2018 (the UK Prospectus Regulation) who are: (i) persons having professional experience in matters relating to investments who fall within the definition of “investment professionals” in Article 19(5) of the Financial Services and Markets Act 2000 
(Financial Promotion) Order 2005, as amended (the Order); or (ii) high net worth entities falling within Article 49(2)(a) to (d) of the Order; or (C) are other persons to whom an invitation or inducement to engage in investment activity (within the meaning of section 21 of 
the Financial Services and Markets Act 2000 (as amended)) in connection with the sale of any securities of the Company or any member of its group may otherwise lawfully be communicated or caused to be communicated (all such persons referred to in (B) and (C) 
being Relevant Persons). This announcement must not be acted on or relied on (i) in the U.K., by persons who are not Relevant Persons and (ii) in any member state of the EEA by persons who are not Qualified Investors. Any investment activity to which this 
announcement relates (i) in the U.K. is available only to, any may be engaged in only with, Relevant Persons; and (ii) in any member state of the EEA is available only to, and may be engaged only with, Qualified Investors.

This communication is an advertisement for the purposes of the Prospectus Regulation (EU) 2017/1129 as it forms part of domestic law by virtue of the European Union (Withdrawal) Act 2018 (as amended) and underlying legislation. It is not a prospectus. A copy of 
any prospectus published by the Company will, if approved and published, be made available for inspection on the issuer’s website at www.libertyglobal.com subject to certain access restrictions.

Additional Information and Where to Find It
This communication does not constitute an offer to sell or the solicitation of an offer to buy any securities or a solicitation of any vote or approval, nor shall there be any sale of securities in any jurisdiction in which such offer, solicitation or sale would be unlawful prior 
to registration or qualification under the securities laws of any such jurisdiction.    

Liberty Global intends to spin-off its businesses attributed to Sunrise GmbH (“Sunrise”) into a separate publicly-traded company (the “Transaction”). In connection with the Transaction, a registration statement on Form F-4 that will include a preliminary proxy statement 
(the “Proxy Statement/Prospectus”) will be filed and mailed to the Liberty Global shareholders. LIBERTY GLOBAL SHAREHOLDERS ARE URGED TO READ THE DEFINITIVE PROXY STATEMENT/PROSPECTUS AS WELL AS ANY AMENDMENTS OR 
SUPPLEMENTS THERETO AND ANY DOCUMENTS INCORPORATED BY REFERENCE THEREIN AND OTHER RELEVANT DOCUMENTS IN CONNECTION WITH THE PROPOSED TRANSACTION THAT LIBERTY GLOBAL AND SUNRISE WILL FILE WITH 
THE SECURITIES AND EXCHANGE COMMISSION WHEN THEY BECOME AVAILABLE BECAUSE THEY WILL CONTAIN IMPORTANT INFORMATION ABOUT THE TRANSACTION.  Liberty Global shareholders and investors may obtain free copies of the Proxy 
Statement/Prospectus and other relevant materials (when they become available) and other documents filed by Liberty Global and Sunrise at the SEC’s website at www.sec.gov.  Copies of the Proxy Statement/Prospectus (and other relevant materials when they 
become available) and the filings that will be incorporated by reference therein may also be obtained, without charge, by contacting Liberty Global’s Investor Relations at ir@libertyglobal.com or +1 (303) 220-6600. 

Participants in Solicitation
Liberty Global and its directors, executive officers and certain employees, may be deemed, under rules of the Securities and Exchange Commission (the “SEC”), to be participants in the solicitation of proxies in respect of the proposed Transaction.  Information 
regarding Liberty Global’s directors and executive officers is set forth in Liberty Global’s filings with the SEC.  Other information regarding the participants in the proxy solicitation and a description of their direct and indirect interests, by security holdings or otherwise, 
will be contained in the Proxy Statement/Prospectus and other relevant materials to be filed with the SEC (when they become available).  These documents can be obtained free of charge from the sources indicated above.   

Forward-Looking Statements
This communication contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995, including statements regarding the Transaction, the listing of the Sunrise shares for trading on the SIX Swiss Exchange (the “SIX”), 
any planned pre-Transaction deleveraging of Sunrise and target leverage amounts, including the sources of cash used for such deleveraging, the number of classes of Sunrise shares to be listed, the timing of the Transaction, the expected tax free nature of the 
Transaction and other information and statements that are not historical fact. These forward-looking statements are subject to certain risks and uncertainties, some of which are beyond our control, that could cause actual results to differ materially from those 
expressed or implied by these statements. Such  risks and uncertainties include the risk that we do not receive shareholder approval for the Transaction and/or related matters, our ability to satisfy the other conditions to the Transaction on the expected timeframe or at 
all, the approval of the shares of Sunrise for listing on the SIX and the development of a trading market for them, the Liberty Global Board of Directors’ discretion to decide not to complete the Transaction for any reason, our ability to realize the expected benefits from 
the Transaction, unanticipated difficulties or costs in connection with the Transaction, Sunrise’s ability to successfully operate as an independent public company and maintain its relationships with material counterparties after the Transaction and other factors detailed 
from time to time in our filings with the Securities and Exchange Commission, including our most recently filed annual report on Form 10-K, as it may be supplemented from time to time by our quarterly reports and other subsequent filings. 

These forward-looking statements speak only as of the date hereof. We expressly disclaim any obligation or undertaking to disseminate any updates or revisions to any forward-looking statement contained herein to reflect any change in our expectations with regard 
thereto or any change in events, conditions or circumstances on which any such statement is based. You are cautioned not to place undue reliance on any forward-looking statement.

http://www.libertyglobal.com/


Q1 HIGHLIGHTS: WE ARE SQUARELY FOCUSED ON GROWTH AND 
VALUE CREATION FOR SHAREHOLDERS 
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Significant progress on announced steps to deliver value to shareholders 
§ Sunrise spin-off to Liberty shareholders scheduled for Q4’24

§ Other value-accretive strategies and transactions on track

Strong balance sheet and disciplined capital allocation model
§ $3.2B(3) of consolidated cash and a long-term, fixed-rate debt profile

§ Stock buybacks, selective deleveraging and venture investments drive returns

Investing in growth across our FMC Telco platform
§ FTTH and 5G upgrades and expansion lay the foundation for long-term value creation

§ Digital, AI and B2C commercial initiatives are driving momentum and efficiencies

1

2

3



STRATEGIC PLAN UPDATE: SIGNIFICANT PROGRESS ON ALL FIVE 
ANNOUNCED INITIATIVES
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Use Ventures platform to 

support FMC’s & create

new unicorns

Maximize the intrinsic 
long-term value of our 

FMC Champions

Deliver Value 
to shareholders and

shrink the value gap

Stock Buyback
• 3% acquired YTD(4) 

• Authorized for up to 10%

• 372M shares out today(4)

Sale of ALL3
• All approvals received

• Closing May 15th

• $400M proceeds to be 
invested in Sunrise

Sunrise Spin

On track for Q4’24
(more details on 
following slide)

UK NetCo
• Advisors hired for carveout

• Accelerating pace of fiber 

build in 2024

• Strong interest from Infra 

investors

LG Benelux
• Validating synergies

• Progress on network 
sharing in Belgium

• Interest from Private Equity

Delivering Value

Maximizing FMC’s

Maximizing FMC’s

Ventures Strategy

Delivering Value

BUILDING BLOCKS        

OF VALUE CREATION



SUNRISE SPIN: ON TRACK FOR Q4 LISTING IN SWITZERLAND
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Shrink LBTY Valuation Gap: Establishes fully-
distributed, local valuation for Sunrise  

Compelling Equity Story: Best-in-class FMC 
Champion in stable 3-player market; multiple growth 
levers and significant FCF underpinning attractive 
dividend

Timing:  Anticipated for early Q4’24

Mechanics:  Multi-share structure, listing on the SIX 

Exchange

Key Filings:  Expect to file F-4 with the SEC in May on 

a non-public basis

Deleveraging:  All3 proceeds ($400M) plus Sunrise 

FCF ($400-$440M) reduces corporate cash needed 
from Liberty to fund $1.7B deleveraging pre-spin.

Hedging: FX hedges from $/£ to CHF underway

Dividend Policy:  Anticipate attractive dividend policy 

at Sunrise with dividend floor of CHF240m per annum 

Valuation: Analysts have established preliminary value 

for Sunrise of ~$11 per Liberty share(5)

Capital Markets Day:  To be announced

TRANSACTION RATIONALE TRANSACTION UPDATE



OPERATING HIGHLIGHTS: MIXED RESULTS IMPACTED BY SOFT 
MARKET CONDITIONS AND COMPETITION 

77

Broadband Net Adds (k) 

Postpaid Net Adds (k)

§ Soft overall fixed market in Q1 but VMO2 continues to take 
increased share of gross adds on footprint 

§ Weak handset market and O2 billing system migration 
impacted postpaid net adds in Q1

§ ~9% price adjustment from April will support revenue 
balance of the year; fixed ARPU flat for last two quarters 

§ Return to growth in broadband supported by loyalty 
initiatives and flanker brands

§ Declining impact from UPC migration supports better churn; 
fixed ARPU largely flat year-over-year

§ Dual brand strategy in mobile drives postpaid growth

§ Market remains competitive ahead of fourth entrant arrival

§ Improved churn vs. prior quarter, but remains elevated

§ 3.5% price rise effective June aligned with inflation

§ Fixed ARPU growth strong and consistent

§ Fixed market remains competitive, VZ focused on value

§ Strong postpaid growth and price rise captured in MSR

§ 2.5% price rise on fixed effective July; fixed ARPU growth 
continues to be strong and consistent

(1)

29

(21)

Q1’23

(15)

(2)

Q2’23

41

50

Q3’23

10

1019

Q4’23

5

(75)

Q1’24

8

(17)

91

29

(69)

7

36

Q1’23

(3)

23

Q2’23

(7)

29

Q3’23

0

25

Q4’23

6

26

Q1’24

43

20

22
25

32

(2)

13

Q1’23

(5)

(5)

Q2’23

(14)

(4)

Q3’23

(5)

2

Q4’23

(6)
(1)

Q1’24

11

(11)

(18)

(3)
(7)

(1)(2)

(9)

39

Q1’23

(31)

38

Q2’23

(34)

29

Q3’23

(27)

40

Q4’23

(24)

22

Q1’24

30 7

(5)

14

(1)

Fixed ARPU

% Change(6)   -4.1% -4.0% -1.9% -0.6% -0.2% -4.7% -5.1% -2.0% -1.6% -1.0% 

Fixed ARPU

% Change(6)   2.0% 2.3% 4.6% 4.1% 3.7% -0.3% 0.3%  4.4% 4.7%    3.8% 

MARKET BY MARKET COMMENTARY



2022 2024 2026

WHS Off-Net On-Net FTTH HFC

LEVERAGING DIGITAL & AIINVESTING IN OUR NETWORKS FOR GROWTH(10)

INVESTMENT IN PLATFORMS TO SUPPORT LONG-TERM 
GROWTH AND COMPETITIVENESS

8

~32m
~36m

~40m

CH

NL

BE

UK

~12% ~24% ~47%

2022 2024 2026

100% Coverage

HOMES 

PASSED

5G COVERAGE

Increasingly employing Digital and AI into our business:

§ Driving digital customer experiences at VMO2 and 

TNET with IT platform migrations completed in Q1 

§ Developing fully virtualized 5G SA core in Telenet, 

VMO2 and Sunrise, providing greater scalability, flexibility 
and cost benefits

§ Building and validating Network-as-a-Service 

capabilities for both internal and external developer-led 

use cases

§ Launched pilot programs utilizing AI to improve quality 

and productivity of customer care agents

§ Fixed and mobile network AI initiatives launched to 

deliver benefits across the end-to-end network life cycle



Q1 FINANCIALS: STABLE REVENUE
(7)
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TELENET 
REVENUE GROWTH (%)

SUNRISE 
REVENUE GROWTH (%) 

VODAFONEZIGGO (1)

REVENUE GROWTH (%)

VMO2 (1)(11)

REVENUE GROWTH (%)

ADJ. EBITDA incl. CTC GROWTH (%) ADJ. EBITDA GROWTH (%) ADJ. EBITDA GROWTH (%) ADJ. EBITDA incl. CTC GROWTH (%) 

Incl. $14m of 
CTC

Reported growth Rebased growth

Incl. $2m of 
CTC

Q1’23 Q2’23 Q3’23 Q4’23 FY’23 Q1’24

0.3%

(0.2%)

0.1%

4.5%

1.2%
1.6%

Q1’23 Q2’23 Q3’23 Q4’23 FY’23 Q1’24

2.9%

1.0%

(0.3%)

1.8%

1.3%

(0.5%)

Q1’23 Q2’23 Q3’23 Q4’23 FY’23 Q1’24

(1.7%)

(1.0%) (0.8%)

2.5%

(0.2%)

0.0%

(0.2%)

Q1’23

2.8%

Q2’23

4.5%

Q3’23

6.8%

Q4’23

3.5%

FY’23

(0.4%)

Q1’24

0.9%

4.4%
5.1%

9.0%

4.9%

(0.2%)

Q1’23 Q2’23 Q3’23 Q4’23 FY’23 Q1’24

(4.0%)

5.0%

(2.6%) (3.0%)

(1.2%)

0.2%

3.9%

(0.1%)

Q1’23

6.2%

1.0%

Q2’23

7.1%

1.3%

Q3’23

3.7%

(2.9%)

Q4’23

5.2%

(0.2%)

FY’23

(0.5%)

(4.3%)

Q1’24

Q1’23 Q2’23 Q3’23 Q4’23 FY’23 Q1’24

(8.2%)

(3.6%) (4.1%) (3.2%)
(4.8%)

8.8%

Q1’23 Q2’23 Q3’23 Q4’23 FY’23 Q1’24

(9.2%)

(0.1%)

(3.4%)

5.6%

(2.0%)

0.4%

Excl. nexfibre construction



STRONG CAPITAL ALLOCATION MODEL DRIVES
INHERENT ASSET VALUE 
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Opening 
Consol. 

Cash(3)

(0.2)

Adjusted FCF

(0.0)

JV Dividends

(0.1)

Ventures

(0.2)

Buybacks 
& Other

Closing 
Consol. 

Cash (3)

$3.7B

$3.2B

Cash

Ventures(12)

Q4 23 FMV 

0.0

FMV Adjustment

0.1

Investments/Disposals Q1 24 FMV

$3.3B

$3.4B

Investments 
in AE and EC

$4

Cash(14)

$1

A3M 
proceeds(15)

$2

Listed 
Stakes(16)

$7

Unlisted 
Ventures(17)

$6
$5

Sunrise(5) Current SP Av Analyst 
SP

4

$17

$26

$25

Asset Value at Spin, assuming 350m shares(13)

Interest 
payment 

phasing Dividends H2 
loaded

~$180m YTD 
buybacks

VENTURES AND EQUITY WALKCASH FLOW GENERATION

Investments 
in AE and ECWrite down in 

LW; upside in 

EC/ITV

$5 per share 
used to 

delever CH 

Adj FCF & Cash Distributions 
Q1 2024

FY 2024

GUIDANCE

Sunrise Adj FCF (CHF56m) CHF360-400m

Telenet Adj FCF €12m €50-€75m

Central Adj EBITDA less P&E ($37m) ($200)-(250m)

VMO2 cash distributions to S/H - ~£850m

VZ cash distributions to S/H €13m Up to €300m

$6 equity price based on 
Av. Analyst EV CHF8B; 

$5 deleveraging injection 
from LG

Remaining 
FMC Equity 

Value



2024 2025 2026 2027 2028 2029 2030 2031 2032

$0.9B

$11.8B

$14.7B

$6.8B
$7.9B

$3.7B

ATTRACTIVE DEBT POSITION: NO MATERIAL MATURITIES UNTIL 
2028 FOLLOWING VMO2 REFINANCING

(18)(19)

11

Credit Facilities Sec. Notes Unsec. Notes

Bank Debt

$23B
~50%

Bonds

$23B
~50%

§ Siloed levered capital structure; long-term fixed rate debt profile(20) ~5 years(19), FX matched

§ Blended, fully-swapped fixed cost of debt of ~3% LG consolidated, VZ ~4% and VMO2 ~5%

§ No near-term maturities; debt re-pricing primarily 2028 and beyond due to extensive swap portfolio

§ Proactive VMO2 refinancing during March and April: Bank loans maturing in 2027 extended to 
2029; institutional loans maturing in 2027 refinanced to 2032, at a combined ~20bps increase in 
spread. Avg. life of total debt extended by 0.4 years.

TREASURY UPDATE

$3.2B(3)

CONSOLIDATED 
CASH

BALANCE



2024 GUIDANCE: REITERATING ALL METRICS
(21)

12

§ Revenue growth: Stable to 
decline (excl. nexfibre)

§ Adj EBITDA growth: Low to Mid-

single-digit decline excl. CTC & 

nexfibre

§ P&E additions: £2.0-2.2B 
excluding ROU Additions 

§ Adj FCF: Around £500m

§ Cash distributions to 
shareholders: Around £850m

§ Revenue growth: Broadly stable

§ Adj EBITDA growth: Stable to 

low-single-digit growth

§ P&E additions to sales: 16-18%

§ Adj FCF: CHF360-400m 

§ Revenue growth: Continued 
growth

§ Adj EBITDA growth: Low-single-

digit growth

§ P&E additions to sales: 21-23%

§ Adj FCF: Around €300m

§ Cash distributions to 
shareholders: Up to €300m 

available

§ Revenue growth: Broadly stable

§ Adj EBITDAaL growth: Mid-

single-digit EBITDAaL decline

§ P&E additions to sales: Around 

32%

§ Adj FCF: €50-€75m

(1)(22) (24)(1)(23)



APPENDIX



REVENUE GROWTH: MOBILE AND B2B CONTINUE TO OFFSET 
PRESSURE IN FIXED REVENUE

(7)

14

Other

Consumer Mobile

Consumer Fixed

B2B (Fixed & 
Mobile, incl. WHS)

30%

42%

20%

8%

38%

40%

20%

2%

48%

24%

27%

1%

44%

20%

26%

10%

$3.3B
Revenue

Q1’24

$0.9B
Revenue

Q1’24

$1.1B
Revenue

Q1’24

(1)(8) (9)(1)

Growth (%) FY 23 Q1 24 FY 23 Q1 24 FY 23 Q1 24 FY 23 Q1 24

Total Revenue (0.2%) (4.3%) (0.2%) 0.0% +1.2% +1.6% +1.3% (0.5%)

Consumer 
Fixed

(3.7%) (0.1%) (2.6%) (2.3%) (1.3%) (0.6%) 0.0% (1.9%)

Consumer 
Mobile

+1.7% (5.9%) +0.5% (1.0%) +6.7% +6.4% +2.9% +4.1%

- Service 

revenue
+4.1% +4.2% +0.1% +0.8% +4.1% +6.5% +2.0% +0.2%

B2B (Fixed & 

Mobile)
+0.5% (6.8%) +1.4% +4.8% +2.0% +1.4% +4.4% +1.9%

$0.8B
Revenue

Q1’24



59%

37%

4%

41%

42%

10%

7%

26%

16%

58%

TECH

~$0.6B

25%

26%
24%

16%

9%

VENTURES
(12)

: FMV $3.4BN, SUPPORTING CORE FMCS AND 
CREATING UNICORNS

15

60 
COMPANIES

15
COMPANIES

7 
COMPANIESOther

CONTENT

~$1.6B

Other

INFRA 

~$1.0B

Other

730

Q4’23 FMV 

(85)

FMV 
Adjustment

2

Investments 
/ Disposals

647

Q1’24 FMV

FINANCIAL 

~$0.2B

Other

3 
COMPANIES

48

35

1,498

Q4’23 FMV FMV 
Adjustment

Investments 
/ Disposals

(14)

FX

1,567

Q1’24 FMV

63

59

851

Q4’23 FMV FMV 
Adjustment

Investments 
/ Disposals

(10)

FX

963

Q1’24 FMV

8

201

Q4’23 FMV FMV 
Adjustment

(3)

FX

206

Q1’24 FMV



ADJUSTED FREE CASH FLOW & DISTRIBUTABLE CASH 
FLOW FOR Q1

16

$M VM IRELAND TELENET SUNRISE CENTRAL (25) LIBERTY GLOBAL

50-50

VODAFONEZIGGO JV 

(1)(26)

50-50

VMO2 JV 

IFRS BASIS

(1)(26)(27)

ADJUSTED EBITDA $40 $308 $279 $(46) $581 $519 $1,174

P&E  ADDITIONS (39) (184) (150) 8 (365) (245) (821)

ADJUSTED EBITDA LESS P&E 

ADDITIONS
$1 $124 $129 $(38) $216 $274 $353

NET INTEREST (19) (94) (102) 30 (185) (144) (705)

CASH TAX - (90) (1) (12) (103) (19) -

VMO2 JV (DIVIDEND) - - - - - - -

VODAFONEZIGGO JV (DIVIDEND 
& INTEREST)

- - - 14 14 - -

OTHER DIVIDENDS - - - 17 17 - -

$(18) $(60) $26 $11 $(41) $111 $(352)

WORKING CAPITAL (28) (5) 74 (90) (123) (144) (182) (585)

ADJUSTED FCF $(23) $14 $(64) $(112) $(185) $(71) $(937)

OTHER AFFILIATE DIVIDENDS (29) - - - - - - -

DISTRIBUTABLE CF (29) $(23) $14 $(64) $(112) $(185) $(71) $(937)



$M VM IRELAND TELENET SUNRISE CENTRAL (25) LIBERTY GLOBAL

50-50

VODAFONEZIGGO JV 

(1)(26)

50-50

VMO2 JV 

IFRS BASIS

(1)(26)(27)

ADJUSTED EBITDA $40 $308 $279 $(46) $581 $519 $1,174

FINANCE LEASE ADJUSTMENTS
- - (2) - (2) (3) (72)

ADJUSTED EBITDAaL $40 $308 $277 $(46) $579 $516 $1,102

Q1 2024 ADJ EBITDA & ADJ EBITDAAL
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1. VMO2 and VodafoneZiggo represent non-consolidated 50% owned JVs. Reflects 100% of VMO2 and VodafoneZiggo.

2. Broadband additions include certain B2B as defined by VodafoneZiggo.

3. Includes cash and SMAs.

4. Represents shares outstanding as of and shares repurchased through April 26, 2024.

5. Represents a CHF 8bn average EV on a sum-of-the-parts valuation by 11 of Liberty Global’s analysts, less Sunrise December 31, 2023 fully-swapped outstanding debt balance of CHF 6.1b, further adjusted for the 
assumed CHF 1.5b pre-spin deleveraging of Sunrise, divided by the assumed 350m shares outstanding at the date of the Sunrise spin. Assumes a CHF/USD FX rate of 1.1 as of March 31, 2024.

6. ARPU growth rates presented on a rebased basis, as applicable. See the Glossary and Reconciliations for additional information.

7. YoY growth rates presented on a rebased basis for VodafoneZiggo, Telenet and Sunrise. See the Glossary and Reconciliations for additional information.

8. VMO2 total revenue presented excluding nexfibre construction revenue but including other service-related benefits attributable to nexfibre construction. VMO2 B2B presented including both fixed and mobile and 
Consumer Fixed presented excluding SOHO, consistent with LG definition and approach. Other revenue presented consistent with LG definition and approach. VMO2 growth rates presented on a rebased IFRS 
basis. IFRS results as reported by the VMO2 JV and US GAAP results may differ significantly and are not comparable. See the Glossary and Reconciliations for additional information.

9. Telenet B2B growth rate presented excluding Regulated Wholesale. B2B as a % of revenue presented including Regulated Wholesale.

10. Amounts represent aggregate consolidated and 50% owned non-consolidated VMO2 and VodafoneZiggo homes passed and include homes passed by the nexfibre partner network, which VMO2 has access to and 
acts as an anchor tenant, as well as certain homes passed through wholebuy. VMO2 and VodafoneZiggo are non-consolidated 50% owned JVs. Reflects 100% of VMO2 and VodafoneZiggo.

11. VMO2 growth rates presented on a rebased IFRS basis. Reported growth rates include construction impacts from nexfibre. Excluding nexfibre growth rates presented excluding nexfibre construction revenue and 
Adj. EBITDA impacts. VMO2 excluding nexfibre growth rates include other service-related benefits attributable to the nexfibre agreement. Q1 2024 Adj. EBITDA growth includes a benefit of approximately $15 million 
during 2024 related to higher capitalized costs by the VMO2 JV due to a change in the terms of a related-party contract. IFRS results as reported by the VMO2 JV and US GAAP results may differ significantly and 
are not comparable. See the Glossary and Reconciliations for additional information.

12. Amounts exclude SMAs and include the book values for Slovakia and Egg. Amounts also reflect fair value adjustments for certain investments that have a higher estimated fair value than reported book value. 
Includes listed stakes in ITV, Lionsgate and Vodafone and our investment in All3Media, with a combined FMV of $1b as of March 31, 2024.

13. Assumes shares outstanding on the date of the Sunrise spin.

14. Represents our $3.2b of cash and SMAs on March 31, 2024, as reduced for the assumed $1.7b of cash used in the pre-spin deleveraging of Sunrise, divided by the assumed 350m shares outstanding.

15. Represents $400m of net proceeds expected from the sale of All3Media divided by the assumed 350m shares outstanding.

16. Includes the FMV of our investments in ITV, Lionsgate, and Vodafone as of March 31, 2024, divided by the assumed 350m shares outstanding.
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17. Based on the fair value of our ventures portfolio (excluding listed stakes and our investment in All3Media) as of March 31, 2024, divided by the assumed 350m shares outstanding.

18. Amounts include the impact of the March and April refinancing transactions at VMO2.

19. Amounts include consolidated and non-consolidated VMO2 and VodafoneZiggo JVs.

20. Long-term debt profile represents borrowings under notes and bank facilities.

21. Quantitative reconciliations to net earnings/loss (including net earnings/loss growth rates) and cash flow from operating activities for Adjusted EBITDA, Adjusted EBITDAaL, and Adjusted FCF guidance cannot be 
provided without unreasonable efforts as we do not forecast (i) certain non-cash charges including: the components of nonoperating income/expense, depreciation and amortization, and impairment, restructuring and 
other operating items included in net earnings/loss from continuing operations, nor (ii) specific changes in working capital that impact cash flows from operating activities. The items we do not forecast may vary 
significantly from period to period.

22. VMO2 guidance on an IFRS basis as guided by the VMO2 JV with the exception of Adjusted FCF. US GAAP guidance for the VMO2 JV is not provided as this cannot be provided without unreasonable efforts given 
US GAAP information is not forecast by the JV since they report under IFRS.

23. VodafoneZiggo Adjusted FCF excludes financing and investing cash flows related to potential acquisitions and mobile spectrum auction fees.

24. Telenet guidance on an IFRS basis. US GAAP guidance for Telenet is broadly the same as their separate IFRS guidance.

25. Includes the results of Slovakia and Egg and the impact of intersegment eliminations.

26. Adjusted EBITDA for the VodafoneZiggo JV and VMO2 JV include $25 million and $66 million, respectively, of FSA charges from Liberty Global with the corresponding amount recognized within our Central segment.

27. VMO2 JV results presented on an IFRS basis which are not comparable to US GAAP results. See the Glossary and Reconciliations for additional information.

28. Includes working capital, operational finance (vendor finance) and restructuring. 50-50 VodafoneZiggo JV figure excludes the interest paid on loans to shareholders.

29. We define Distributable Cash Flow as Adjusted FCF plus any dividends received from our equity affiliates that are funded by activities outside of their normal course of operations, including, for example, those 
funded by recapitalizations (referred to as “Other Affiliate Dividends”).



GLOSSARY
10-Q or 10-K: As used herein, the terms 10-Q and 10-K refer to our most recent quarterly or annual report as filed with the Securities and Exchange Commission on Form 10-Q or Form 10-K, as applicable.
 
Adjusted EBITDA, Adjusted EBITDA less P&E Additions and Property and Equipment Additions (P&E Additions): 

• Adjusted EBITDA: Adjusted EBITDA is the primary measure used by our chief operating decision maker to evaluate segment operating performance and is also a key factor that is used by our internal decision 
makers to (i) determine how to allocate resources to segments and (ii) evaluate the effectiveness of our management for purposes of annual and other incentive compensation plans. As we use the term, Adjusted 
EBITDA is defined as net earnings (loss) before net income tax benefit (expense), other non-operating income or expenses, net share of results of affiliates, net gains (losses) on debt extinguishment, net realized 
and unrealized gains (losses) due to changes in fair values of certain investments, net foreign currency transaction gains (losses), net gains (losses) on derivative instruments, net interest expense, depreciation 
and amortization, share-based compensation, provisions and provision releases related to significant litigation and impairment, restructuring and other operating items. Other operating items include (a) gains and 
losses on the disposition of long-lived assets, (b) third-party costs directly associated with successful and unsuccessful acquisitions and dispositions, including legal, advisory and due diligence fees, as applicable, 
and (c) other acquisition-related items, such as gains and losses on the settlement of contingent consideration. Our internal decision makers believe Adjusted EBITDA is a meaningful measure because it 
represents a transparent view of our recurring operating performance that is unaffected by our capital structure and allows management to (1) readily view operating trends, (2) perform analytical comparisons and 
benchmarking between segments and (3) identify strategies to improve operating performance in the different countries in which we operate. We believe our consolidated Adjusted EBITDA measure, which is a 
non-GAAP measure, is useful to investors because it is one of the bases for comparing our performance with the performance of other companies in the same or similar industries, although our measure may not 
be directly comparable to similar measures used by other public companies. Consolidated Adjusted EBITDA should be viewed as a measure of operating performance that is a supplement to, and not a substitute 
for, U.S. GAAP measures of income included in our condensed consolidated statements of operations.

• Adjusted EBITDA less P&E Additions: We define Adjusted EBITDA less P&E Additions, which is a non-GAAP measure, as Adjusted EBITDA less property and equipment additions on an accrual basis. Adjusted 
EBITDA less P&E Additions is a meaningful measure because it provides (i) a transparent view of Adjusted EBITDA that remains after our capital spend, which we believe is important to take into account when 
evaluating our overall performance and (ii) a comparable view of our performance relative to other telecommunications companies. Our Adjusted EBITDA less P&E Additions measure may differ from how other 
companies define and apply their definition of similar measures. Adjusted EBITDA less P&E Additions should be viewed as a measure of operating performance that is a supplement to, and not a substitute for, 
U.S. GAAP measures of income included in our condensed consolidated statements of operations.

• Property and Equipment Additions (P&E additions): Includes capital expenditures on an accrual basis, amounts financed under vendor financing or finance lease arrangements and other non-cash additions.

Adjusted EBITDA After Leases (Adjusted EBITDAaL): We define Adjusted EBITDAaL as Adjusted EBITDA as further adjusted to include finance lease related depreciation and interest expense. Our internal 
decision makers believe Adjusted EBITDAaL is a meaningful measure because it represents a transparent view of our recurring operating performance that includes recurring lease expenses necessary to operate our 
business. We believe Adjusted EBITDAaL, which is a non-GAAP measure, is useful to investors because it is one of the bases for comparing our performance with the performance of other companies in the same or 
similar industries, although our measure may not be directly comparable to similar measures used by other public companies. Adjusted EBITDAaL should be viewed as a measure of operating performance that is a 
supplement to, and not a substitute for, U.S. GAAP measures of income included in our condensed consolidated statements of operations.

Adjusted Free Cash Flow (Adjusted FCF) & Distributable Cash Flow:

• Adjusted FCF: We define Adjusted FCF as net cash provided by operating activities, plus operating-related vendor financed expenses (which represents an increase in the period to our actual cash available as a 
result of extending vendor payment terms beyond normal payment terms, which are typically 90 days or less, through non-cash financing activities), less (i) cash payments in the period for capital expenditures, (ii) 
principal payments on operating- and capital-related amounts financed by vendors and intermediaries (which represents a decrease in the period to our actual cash available as a result of paying amounts to 
vendors and intermediaries where we previously had extended vendor payments beyond the normal payment terms), and (iii) principal payments on finance leases (which represents a decrease in the period to our 
actual cash available), each as reported in our condensed consolidated statements of cash flows with each item excluding any cash provided or used by our discontinued operations. Net cash provided by 
operating activities includes cash paid for third-party costs directly associated with successful and unsuccessful acquisition and dispositions of $5.2 million and $11.6 million during the three months ended March 
31, 2024 and 2023, respectively.
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• Distributable Cash Flow: We define Distributable Cash Flow as Adjusted FCF plus any dividends received from our equity affiliates that are funded by activities outside of their normal course of operations, 

including, for example, those funded by recapitalizations (referred to as “Other Affiliate Dividends”). 

• We believe our presentation of Adjusted FCF and Distributable Cash Flow, each of which is a non-GAAP measure, provides useful information to our investors because these measures can be used to gauge our 
ability to (i) service debt and (ii) fund new investment opportunities after consideration of all actual cash payments related to our working capital activities and expenses that are capital in nature, whether paid inside 
normal vendor payment terms or paid later outside normal vendor payment terms (in which case we typically pay in less than 365 days). Adjusted FCF and Distributable Cash Flow should not be understood to 
represent our ability to fund discretionary amounts, as we have various mandatory and contractual obligations, including debt repayments, that are not deducted to arrive at these amounts. Investors should view 
Adjusted FCF and Distributable Cash Flow as supplements to, and not substitutes for, U.S. GAAP measures of liquidity included in our condensed consolidated statements of cash flows. Further, our Adjusted FCF 
and Distributable Cash Flow may differ from how other companies define and apply their definition of Adjusted FCF or other similar measures.

ARPU: Average Revenue Per Unit is the average monthly subscription revenue per average fixed customer relationship or mobile subscriber, as applicable. ARPU per average fixed-line customer relationship is 
calculated by dividing the average monthly subscription revenue from residential fixed and SOHO services by the average number of fixed-line customer relationships for the period. ARPU per average mobile 
subscriber is calculated by dividing mobile subscription revenue for the indicated period by the average number of mobile subscribers for the period. Unless otherwise indicated, ARPU per fixed customer relationship 
or mobile subscriber is not adjusted for currency impacts. ARPU per RGU refers to average monthly revenue per average RGU, which is calculated by dividing the average monthly subscription revenue from 
residential and SOHO services for the indicated period, by the average number of the applicable RGUs for the period. Unless otherwise noted, ARPU in this release is considered to be ARPU per average fixed 
customer relationship or mobile subscriber, as applicable. Fixed-line customer relationships, mobile subscribers and RGUs of entities acquired during the period are normalized. In addition, for purposes of calculating 
the percentage change in ARPU on a rebased basis, which is a non-GAAP measure, we adjust the prior-year subscription revenue, fixed-line customer relationships, mobile subscribers and RGUs, as applicable, to 
reflect acquisitions, dispositions and FX on a comparable basis with the current year, consistent with how we calculate our rebased growth for revenue and Adjusted EBITDA, as further described in the body of this 
presentation.

ARPU per Mobile Subscriber: Our ARPU per mobile subscriber calculation that excludes interconnect revenue refers to the average monthly mobile subscription revenue per average mobile subscriber and is 
calculated by dividing the average monthly mobile subscription revenue (excluding handset sales and late fees) for the indicated period, by the monthly average of the opening and closing balances of mobile 
subscribers in service for the period. Our ARPU per mobile subscriber calculation that includes interconnect revenue increases the numerator in the above-described calculation by the amount of mobile interconnect 
revenue during the period.

Blended, Fully-swapped Debt Borrowing Cost: The weighted average interest rate on our aggregate variable- and fixed-rate indebtedness (excluding finance leases and including vendor financing obligations), 
including the effects of derivative instruments, original issue premiums or discounts and commitment fees, but excluding the impact of financing costs. The weighted average interest rate calculation includes principal 
amounts outstanding associated with all of our secured and unsecured borrowings. 

B2B: Business-to-Business.

Costs to Capture (CTC): Costs to capture generally include incremental, third-party operating and capital related costs that are directly associated with integration activities, restructuring activities and certain other 
costs associated with aligning an acquiree to our business processes to derive synergies. These costs are necessary to combine the operations of a business being acquired (or joint venture being formed) with ours 
or are incidental to the acquisition. As a result, costs to capture may include certain (i) operating costs that are included in Adjusted EBITDA, (ii) capital related costs that are included in property and equipment 
additions and Adjusted EBITDA less P&E Additions and (iii) certain integration related restructuring expenses that are not included within Adjusted EBITDA or Adjusted EBITDA less P&E Additions. Given the 
achievement of synergies occurs over time, certain of our costs to capture are recurring by nature, and generally incurred within a few years of completing the transaction.

Customer Churn: The rate at which customers relinquish their subscriptions. The annual rolling average basis is calculated by dividing the number of disconnects during the preceding 12 months by the average 
number of customer relationships. For the purpose of computing churn, a disconnect is deemed to have occurred if the customer no longer receives any level of service from us and is required to return our equipment. 
A partial product downgrade, typically used to encourage customers to pay an outstanding bill and avoid complete service disconnection, is not considered to be disconnected for purposes of our churn calculations. 
Customers who move within our footprint and upgrades and downgrades between services are also excluded from the disconnect figures used in the churn calculation.
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Debt and Net Debt Ratios: Our debt and net debt ratios, which are non-GAAP metrics, are defined as total debt and net debt, respectively, divided by reported net loss for the last twelve months (reported LTM net 
loss) and Adjusted EBITDA for the last twelve months (LTM Adjusted EBITDA). Net debt is defined as total debt less cash and cash equivalents and investments held under SMAs. For purposes of these calculations, 
debt is measured using swapped foreign currency rates, consistent with the covenant calculation requirements of our subsidiary debt agreements.

Fixed-Line Customer Relationships: The number of customers who receive at least one of our internet, video or telephony services that we count as RGUs, without regard to which or to how many services they 
subscribe. Fixed-Line Customer Relationships generally are counted on a unique premises basis. Accordingly, if an individual receives our services in two premises (e.g., a primary home and a vacation home), that 
individual generally will count as two Fixed-Line Customer Relationships. We exclude mobile-only customers from Fixed-Line Customer Relationships.

Fixed-Mobile Convergence (FMC): Fixed-mobile convergence penetration represents the number of customers who subscribe to both a fixed broadband internet service and postpaid mobile telephony service, 
divided by the total number of customers who subscribe to our fixed broadband internet service.

Homes Passed: Homes, residential multiple dwelling units or commercial units that can be connected to our networks without materially extending the distribution plant. Certain of our Homes Passed counts are 
based on census data that can change based on either revisions to the data or from new census results.

Internet Subscriber: A home, residential multiple dwelling unit or commercial unit that receives internet services over our networks, or that we service through a partner network.

Lightning Premises: Includes homes, residential multiple dwelling units and commercial premises that potentially could subscribe to our residential or SOHO services, which have been connected to the VMO2 JV's 
networks in the U.K. and Ireland as a part of the Project Lightning network extension program. Project Lightning infill build relates to construction in areas adjacent to our existing network.

Mobile Subscriber Count: For residential and business subscribers, the number of active SIM cards in service rather than services provided. For example, if a mobile subscriber has both a data and voice plan on a 
smartphone this would equate to one mobile subscriber. Alternatively, a subscriber who has a voice and data plan for a mobile handset and a data plan for a laptop would be counted as two mobile subscribers. 
Customers who do not pay a recurring monthly fee are excluded from our mobile telephony subscriber counts after periods of inactivity ranging from 30 to 90 days, based on industry standards within the respective 
country. In a number of countries, our mobile subscribers receive mobile services pursuant to prepaid contracts.

MVNO: Mobile Virtual Network Operator.

RGU: A Revenue Generating Unit is separately an Internet Subscriber, Video Subscriber or Telephony Subscriber. A home, residential multiple dwelling unit, or commercial unit may contain one or more RGUs. For 
example, if a residential customer subscribed to our broadband internet service, video service and fixed-line telephony service, the customer would constitute three RGUs. Total RGUs is the sum of Internet, Video 
and Telephony Subscribers. RGUs generally are counted on a unique premises basis such that a given premise does not count as more than one RGU for any given service. On the other hand, if an individual 
receives one of our services in two premises (e.g., a primary home and a vacation home), that individual will count as two RGUs for that service. Each bundled internet, video or telephony service is counted as a 
separate RGU regardless of the nature of any bundling discount or promotion. Non-paying subscribers are counted as subscribers during their free promotional service period. Some of these subscribers may choose 
to disconnect after their free service period. Services offered without charge on a long-term basis (e.g., VIP subscribers or free service to employees) generally are not counted as RGUs. We do not include 
subscriptions to mobile services in our externally reported RGU counts. In this regard, our RGU counts exclude our separately reported postpaid and prepaid mobile subscribers.

GLOSSARY
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SIM: Subscriber Identification Module.

SOHO: Small or Home Office Subscribers.

Tech Framework: Our centrally-managed technology and innovation function (our T&I Function) provides, and allocates charges for, certain products and services to our consolidated reportable segments (the Tech 
Framework). These products and services include CPE hardware and related essential software, maintenance, hosting and other services. Our consolidated reportable segments capitalize the combined cost of the 
CPE hardware and essential software as property and equipment additions and the corresponding amounts charged by our T&I Function are reflected as revenue when earned. 

Telephony Subscriber: A home, residential multiple dwelling unit or commercial unit that receives voice services over our networks, or that we service through a partner network. Telephony Subscribers exclude 
mobile telephony subscribers.

U.S. GAAP: Accounting principles generally accepted in the United States.

Video Subscriber: A home, residential multiple dwelling unit or commercial unit that receives our video service over our broadband network or through a partner network. 

YoY: Year-over-year.

GLOSSARY
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Rebase growth percentages, which are non-GAAP measures, are presented as a basis for assessing growth rates on a comparable basis. For purposes of calculating rebase growth rates on a comparable basis 
for all businesses that we owned during 2024, we have adjusted our historical revenue, Adjusted EBITDA and Adjusted EBITDA less P&E Additions for the three months ended March 31, 2023 to (i) include the 
pre-acquisition revenue, Adjusted EBITDA and P&E additions to the same extent these entities are included in our results for the three months ended March 31, 2024, (ii) exclude from our rebased amounts the 
revenue, Adjusted EBITDA and P&E additions of entities disposed of to the same extent these entities are excluded in our results for the three months ended March 31, 2024, (iii) include in our rebased amounts 
the revenue and costs for the temporary elements of transitional and other services provided to iliad, Vodafone and Deutsche Telekom, to reflect amounts related to these services equal to those included in our 
results for the three months ended March 31, 2024 and (iv) reflect the translation of our rebased amounts at the applicable average foreign currency exchange rates that were used to translate our results for the 
three months ended March 31, 2024. We have reflected the revenue, Adjusted EBITDA and P&E additions of these acquired entities in our 2023 rebased amounts based on what we believe to be the most 
reliable information that is currently available to us (generally pre-acquisition financial statements), as adjusted for the estimated effects of (a) any significant differences between U.S. GAAP and local generally 
accepted accounting principles, (b) any significant effects of acquisition accounting adjustments, (c) any significant differences between our accounting policies and those of the acquired entities and (d) other 
items we deem appropriate. We do not adjust pre-acquisition periods to eliminate nonrecurring items or to give retroactive effect to any changes in estimates that might be implemented during post-acquisition 
periods. As we did not own or operate the acquired businesses during the pre-acquisition periods, no assurance can be given that we have identified all adjustments necessary to present the revenue, Adjusted 
EBITDA and Adjusted EBITDA less P&E Additions of these entities on a basis that is comparable to the corresponding post-acquisition amounts that are included in our results or that the pre-acquisition financial 
statements we have relied upon do not contain undetected errors. In addition, the rebase growth percentages are not necessarily indicative of the revenue, Adjusted EBITDA and Adjusted EBITDA less P&E 
Additions that would have occurred if these transactions had occurred on the dates assumed for purposes of calculating our rebased amounts or the revenue, Adjusted EBITDA and Adjusted EBITDA less P&E 
Additions that will occur in the future. Investors should view rebase growth as a supplement to, and not a substitute for, U.S. GAAP measures of performance included in our condensed consolidated statements of 
operations.

The following table provides adjustments made to the 2023 amounts (i) in aggregate for our consolidated reportable segments and (ii) for the non-consolidated VMO2 JV and VodafoneZiggo JV to derive our 
rebased growth rates: 

(i) In addition to our acquisitions and dispositions, these rebase adjustments include amounts related to agreements to provide transitional and other services to iliad, Vodafone and Deutsche Telekom. These adjustments result in an 

equal amount of fees in both the 2024 and 2023 periods for those services that are deemed to be temporary in nature. 

(ii) Amounts reflect 100% of the adjustments made related to the VMO2 JV's and the VodafoneZiggo JV's revenue, Adjusted EBITDA and Adjusted EBITDA less P&E Additions, which we do not consolidate, as we hold a 50% 

noncontrolling interest in the VMO2 JV and the VodafoneZiggo JV.

REBASE INFORMATION
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RECONCILIATIONS

Rebase growth percentages, which are non-GAAP measures, are presented as a basis for assessing growth rates on a comparable basis. For further details on 
adjustments made to arrive at our rebase growth rates for the periods below, refer to our previously issued earnings releases which can be found on our website 
at www.libertyglobal.com, as well as the Rebase Information section included earlier in this presentation.

REBASE ADJUSTMENTS
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RECONCILIATIONS

REBASE ADJUSTMENTS (CONTINUED)
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RECONCILIATIONS

REBASE ADJUSTMENTS (CONTINUED)
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RECONCILIATIONS

The following table provides a reconciliation of our net earnings (loss) to Adjusted EBITDA and Adjusted EBITDA less P&E for the indicated periods:

ADJUSTED EBITDA & ADJUSTED EBITDA LESS P&E ADDITIONS
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RECONCILIATIONS

LIBERTY GLOBAL FULL COMPANY ADJUSTED FCF & DISTRIBUTABLE CF
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RECONCILIATIONS

LIBERTY GLOBAL FULL COMPANY ADJUSTED FCF & DISTRIBUTABLE CF 
(CONTINUED)
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RECONCILIATIONS

We define Adjusted FCF as net cash provided by the operating activities of our continuing operations, plus operating-related vendor financed expenses (which represents an increase in the period to our actual cash available as a result of 
extending vendor payment terms beyond normal payment terms, which are typically 90 days or less, through non-cash financing activities), less (i) cash payments in the period for capital expenditures, (ii) principal payments on operating- 
and capital-related amounts financed by vendors and intermediaries (which represents a decrease in the period to our actual cash available as a result of paying amounts to vendors and intermediaries where we previously had extended 
vendor payments beyond the normal payment terms), and (iii) principal payments on finance leases (which represents a decrease in the period to our actual cash available), each as reported in our consolidated statements of cash flows 
with each item excluding any cash provided or used by our discontinued operations. Net cash provided by operating activities includes cash paid for third-party costs directly associated with successful and unsuccessful acquisition and 
dispositions of $5.2 million and $11.6 million during the three months ended March 31, 2024 and 2023, respectively. We define Distributable Cash Flow as Adjusted FCF plus any dividends received from our equity affiliates that are 
funded by activities outside of their normal course of operations, including, for example, those funded by recapitalizations (referred to as “Other Affiliate Dividends”).

The following table provides a reconciliation of our net cash provided by operating activities to Adjusted Free Cash Flow for the indicated period. In addition, in order to provide information regarding our Adjusted Attributed Free Cash Flow 
and Attributed Distributable Cash Flow, which are used for internal management reporting and capital allocation purposes and are consistent with the way in which our chief operating decision maker evaluates our operating segments, we 
have provided a reconciliation of our Adjusted Free Cash Flow to our Adjusted Attributed Free Cash Flow and Attributed Distributable Cash Flow, which incorporate adjustments related to the allocation of interest and fees within the 
Sunrise Holding borrowing group. We believe our presentation of Adjusted FCF and Distributable Cash Flow, each of which is a non-GAAP measure, provides useful information to our investors because these measure can be used to 
gauge our ability to (a) service debt and (b) fund new investment opportunities after consideration of all actual cash payments related to our working capital activities and expenses that are capital in nature whether paid inside normal 
vendor payment terms or paid later outside normal vendor payment terms (in which case we typically pay in less than 365 days). Adjusted FCF and Distributable Cash Flow should not be understood to represent our ability to fund 
discretionary amounts, as we have various mandatory and contractual obligations, including debt repayments, that are not deducted to arrive at these amounts. Investors should view Adjusted FCF and Distributable Cash Flow as 
supplements to, and not substitutes for, U.S. GAAP measures of liquidity included in our consolidated statements of cash flows. Further, our Adjusted FCF and Distributable Cash Flow may differ from how other companies define and 
apply their definition of Adjusted FCF or other similar measures. 

SUPPLEMENTAL ADJUSTED ATTRIBUTED FREE CASH FLOW & ATTRIBUTED DISTRIBUTABLE CASH FLOW
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RECONCILIATIONS – VODAFONEZIGGO JV
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VodafoneZiggo JV Adjusted FCF is defined as net cash provided by operating activities, plus (i) operating-related vendor financed expenses (which represents an increase in the 

period to actual cash available as a result of extending vendor payment terms beyond normal payment terms, which are typically 90 days or less, through non-cash financing 

activities), and (ii) interest payments on certain Shareholder loans, less (a) cash payments in the period for capital expenditures, (b) principal payments on operating- and capital-

related amounts financed by vendors and intermediaries (which represents a decrease in the period to actual cash available as a result of paying amounts to vendors and 

intermediaries where terms had previously been extended beyond the normal payment terms) and (c) principal payments on finance leases (which represents a decrease in the 

period to actual cash available). We believe that the presentation of VodafoneZiggo JV Adjusted Free Cash Flow provides useful information to our investors because this 

measure can be used to gauge VodafoneZiggo’s ability to service debt, distribute cash to parent entities and fund new investment opportunities after consideration of all actual 

cash payments related to working capital activities and expenses that are capital in nature whether paid inside normal vendor payment terms or paid later outside normal vendor 

payment terms (in which case amounts are typically paid in less than 365 days). VodafoneZiggo JV Adj FCF, which is a non-GAAP measure, should not be understood to 

represent VodafoneZiggo’s ability to fund discretionary amounts, as it has various mandatory and contractual obligations, including debt repayments, that are not deducted to 

arrive at this amount. Investors should view adjusted free cash flow as a supplement to, and not a substitute for, U.S. GAAP measures of liquidity included in VodafoneZiggo’s 

consolidated statements of cash flows within its bond report. Further, VodafoneZiggo Adjusted FCF may differ from how other companies define and apply their definition of 

Adjusted FCF or other similar measures. For purposes of its standalone reporting obligations, VodafoneZiggo prepares its consolidated financial statements in accordance with 

accounting principles generally accepted in the U.S.

Adjusted Free Cash Flow is a non-GAAP measure as contemplated by the U.S. Securities and Exchange Commission. A reconciliation of VodafoneZiggo JV Adjusted FCF for the 

indicated period is provided below

VODAFONEZIGGO JV ADJUSTED FREE CASH FLOW (VODAFONEZIGGO JV  ADJ FCF)



VMO2 JV RECONCILIATIONS – REVENUE
The following tables provide reconciliations from VMO2 JV US GAAP revenue to Rebased IFRS revenue for the indicated periods: 
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VMO2 JV RECONCILIATIONS – REVENUE (CONTINUED)
The following tables provide reconciliations from VMO2 JV US GAAP revenue to Rebased IFRS revenue for the indicated periods: 
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VMO2 JV RECONCILIATIONS – ADJ EBITDA
The following tables provide reconciliations from VMO2 JV US GAAP Adj EBITDA to Rebased IFRS Adj EBITDA for the indicated periods: 

35



VMO2 JV RECONCILIATIONS – ADJ EBITDA LESS P&E ADDITIONS

The following table provides reconciliations from VMO2 JV US GAAP Adj EBITDA to IFRS rebased Adj EBITDA and Adj EBITDA less P&E Additions for 

the indicated periods: 
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VMO2 JV RECONCILIATIONS – ADJUSTED FCF

VMO2 JV Adjusted FCF is defined as net cash provided by operating activities, plus operating-related vendor financed expenses (which represents an increase in the period to 

actual cash available as a result of extending vendor payment terms beyond normal payment terms, which are typically 90 days or less, through non-cash financing activities), 

less (i) cash payments in the period for capital expenditures, (ii) principal payments on operating- and capital-related amounts financed by vendors and intermediaries (which 

represents a decrease in the period to actual cash available as a result of paying amounts to vendors and intermediaries where terms had previously been extended beyond the 

normal payment terms) and (iii) principal payments on finance leases (which represents a decrease in the period to actual cash available). We believe that the presentation of 

VMO2 Adjusted Free Cash Flow provides useful information to our investors because this measure can be used to gauge VMO2’s ability to service debt, distribute cash to parent 

entities and fund new investment opportunities after consideration of all actual cash payments related to working capital activities and expenses that are capital in nature whether 

paid inside normal vendor payment terms or paid later outside normal vendor payment terms (in which case amounts are typically paid in less than 365 days). VMO2 JV FCF, 

which is a non-GAAP measure, should not be understood to represent VMO2’s ability to fund discretionary amounts, as it has various mandatory and contractual obligations, 

including debt repayments, that are not deducted to arrive at this amount. Investors should view adjusted free cash flow as a supplement to, and not a substitute for, GAAP 

measures. For purposes of its standalone reporting obligations, VMO2 prepares its consolidated financial statements in accordance with IFRS.

A reconciliation of VMO2 JV FCF for the indicated period is provided below.

VMO2 JV ADJUSTED FREE CASH FLOW (VMO2 JV ADJ FCF)
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